
 

	

LoanDolphin, a Sydney, Australia-based online home loans auction platform, is currently in talks 
with financial companies from Canada and the UK to establish joint ventures (JVs) in those markets, 
co-founder and CEO Ranin Mendis said. 

The company, which offers a live bidding marketplace to connect clients to lenders and brokers, will 
utilize the JVs to bring its online platform to those markets, Mendis told this news service. The 
conversations are still in the early stages, and no decision has been made regarding JV structure or in 
which cities these partnerships may be located. LoanDolphin will look for international legal advisors if 
it goes ahead to set up the JVs, he said. 

If these initial conversations progress, the company could also look for a capital injection to fund the 
establishment of these JVs, Mendis said. Separately, the company also plans to raise capital within the 
next 24 months to fund its marketing and advertising campaigns to boost growth in the Australian 
market, he added. The amount for the potential capital raises have not been determined yet, he said. 

LoanDolphin has received approaches from local banks that are interested in investing in the company 
in order to add a mortgage platform to their portfolios, the CEO said. However, the company has 
decided not to engage with banks as investors, as it wants to maintain its business model as a 
transparent bidding marketplace for all banks and mortgage brokers, he said. 

Instead, the company would like to talk to other financial and technology companies from overseas, 
which are seeking to bring the platform into their countries in the future, he noted. It will consider JVs 
with local counterparts that have knowledge of regulations, which makes it easier for LoanDolphin to 
enter new jurisdictions, he said. 

The company raised an undisclosed amount of capital in a seed funding round at the end of 2016, when 
it was valued at just over AUD 5m (USD 3.8m), as reported by local media in November 2016. The 
company used part of the proceeds to open an office in Lisbon, Portugal in January 2018, where a team 
of seven engineers is working on product development. 

The online platform of LoanDolphin has intermediated over AUD 800m (USD 616.6m) in home loans 
since its inception in early 2016, according to Mendis, who founded the company with Chief 
Technology Officer Rod Dutra. The two are former commercial bankers. 

Mendis declined to comment on the shareholding structure. The company is also backed by Australian 
venture capital firm H2 Ventures, which invested AUD 100,000 (USD 77,550) in February 2016.  

LoanDolphin forecasts loan enquiries to grow 12.5% month over month in 2018, said Mendis. It takes a 
0.2% fee on every settled mortgage introduced through the platform, he noted. 

LoanDolphin’s closest competitor is Sydney-based HashChing, which plans to raise around AUD 
26m (USD 19.2m) in a pre-IPO round by December 2018, as reported by Mergermarket in May 2017. 
While HashChing is an online platform that connects homebuyers with mortgage brokers who can 



further negotiate a better rate from lenders, LoanDolphin offers a live bidding marketplace platform 
where both bank lenders and brokers are competing for home loans based on the risk profile of 
homebuyers, Mendis explained. 

The company’s current customers are usually about or above 34 years old, with one or two kids, who 
are buying their first home or are looking to refinance their mortgage, according to the CEO. 

It has 13 full-time and part-time employees across Australia and Portugal, he said.  
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